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SUMMARY  MARKET STATE Al ADVANTAGE PROCESS FUTURE

The Intelligence Imperative

How Artificial Intelligence is Reshaping Commercial Real Estate Lending

"The commercial real estate debt market stands at a decisive inflection point. As legacy underwriting infrastructure strains under the weight of

rate volatility and compressed margins, Al has ceased to be an innovation project — it is now the operational backbone of the most competitive

capital platforms in the market. Trans-Bay Capital's QUINN Al Copilot represents the vanguard of this transformation. This paper charts the course

from analog origination to fully intelligent capital execution."
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The commercial real estate debt market, representing over $4.2 trillion in outstanding debt, is undergoing its most significant structural shift in

decades. For the last twenty years, capital allocation decisions have been made on the back of fragmented data, manual spreadsheets, and institutional

intuition. Today, that model is breaking under the pressure of unprecedented rate volatility and margin compression.



We are witnessing the bifurcation of the market into two distinct categories: legacy lenders constrained by analog infrastructure, and Al-native
platforms capable of processing complexity at speed. Trans-Bay Capital's QUINN Al Copilot platform demonstrates that the integration of Large
Language Models (LLMs) and predictive credit modeling is not merely an efficiency play—it is a competitive moat. Lenders utilizing these systems are

realizing a 67% reduction in underwriting time.

This white paper argues that the "speed vs. certainty" trade-off is a false dichotomy created by technological obsolescence. Through our analysis of
over $500M in recent originations, we demonstrate that Al-assisted underwriting actually increases risk detection accuracy while simultaneously

cutting closing times by 40%.

The future of capital markets belongs to the hybrid workforce: seasoned credit officers amplified by machine intelligence. As we look toward the 2026-
2030 cycle, the ability to ingest, structure, and analyze unstructured data will become the primary determinant of alpha in private credit and

commercial lending.

67% $4.2T 40%

REDUCTION IN UNDERWRITING TIME CRE DEBT OUTSTANDING FASTER BRIDGE CLOSINGS

The State of Commercial Lending Today

Despite the immense capital flows within the sector, the operational infrastructure of commercial lending remains surprisingly analog. The "digital
transformation" of the 2010s largely resulted in digitizing paper forms into PDFs, rather than fundamentally rethinking the data architecture of the

loan.

Legacy Infrastructure Pain Points

The traditional loan origination system (LOS) acts more as a filing cabinet than a brain. Data sits in silos—appraisals in one folder, credit reports in
another, and environmental studies in a third. Underwriters spend upwards of 40% of their time simply re-keying data from these disparate documents
into Excel models. This "swivel-chair" underwriting is not just inefficient; it introduces significant human error risk and limits the lender's ability to see

holistic portfolio patterns.

The Speed-Certainty Gap

In the private credit and bridge lending space, borrowers pay a premium for speed and certainty of execution. Yet, traditional due diligence processes
create a bottleneck. Lenders are often forced to choose between thoroughness (taking 45-60 days to close) and speed (cutting corners on diligence to

win the deal). This trade-off has historically been the graveyard of alternative lenders who grew too fast without adequate controls.

"The next generation of dominant lenders will not choose between speed and safety. QUINN delivers both simultaneously."

Al as a Capital Markets Force Multiplier

Artificial Intelligence acts as a lever on human expertise, allowing a single underwriter to process the volume of five, with deeper insight than ever

before.

NLP for Document Intelligence

Modern Natural Language Processing (NLP) models can ingest unstructured data—rent rolls, T12 operating statements, and lease abstracts—in
seconds. Instead of an analyst manually inputting lease terms into a spreadsheet, the QUINN Al model extracts commencement dates, escalations, and

termination options, flagging anomalies against market standards immediately.



Automated Valuation Models (AVMs)

While residential AVMs have been common for years, commercial assets have historically been too heterogeneous for automation. That is changing.
New ensemble models combine sales comps with non-traditional signals—foot traffic data, credit card spend in retail corridors, and even permit filings

—to triangulate asset value with startling accuracy.

Predictive Market Analytics

Risk is not static. Our systems utilize machine learning to move beyond point-in-time DSCR calculations to dynamic probability curves. By stress-testing

portfolios against real-time economic indicators, we can identify potential distress months before a payment is missed.

Transforming the Loan Lifecycle

The QUINN platform replaces linear, manual workflows with parallel, intelligent processing.

"Data is the new collateral. The ability to analyze it in real time is the new competitive moat."

QUINN instantly validates deal metrics, organizes documentation into Predictive algorithms match the deal against 7,000+ capital sources
structured data, and provides an immediate soft quote against our while simultaneously running automated valuation and credit checks.

credit box criteria.

Within 24-48 hours, sponsors receive a comparative analysis with Automated document management and third-party coordination
transparent terms and multiple execution options tailored to their ensure on-time closing certainty, eliminating the "last-minute fire

business plan. drill."

Portfolio Monitoring & Surveillance

Post-close, the intelligence continues. Al surveillance tools continuously monitor the health of collateral—tracking local market rent trends, major
employer layoffs, or natural disaster risks—alerting portfolio managers to specific assets that require attention before they become non-performing

loans.

The Bridge & Fix-and-Flip Advantage

Nowhere is the impact of Al more tangible than in Short-Term Bridge and Fix & Flip financing. These products are commodities where time-to-close is

the primary value proposition.

Real-Time ARV & Renovation Budget Validation

Estimating the After Repair Value (ARV) is the cornerstone of fix-and-flip lending. Al models can now analyze a renovation budget line-by-line,
comparing material and labor costs against local averages to detect "budget fluff" or unrealistic under-budgeting. Computer vision technology allows

borrowers to upload photos, which the Al analyzes to grade condition and estimate repair costs.



The 21-30 Day Closing Standard

By automating the collection of title work, insurance, and entity documents, and running parallel processing on valuation and credit, Al-native lenders
are standardizing the 21-day close. This reliability allows real estate investors to make cash-like offers, strengthening the symbiotic relationship

between lender and borrower.

75% 8.25%

MAX LTV BASED ON ARV STARTING INTEREST RATE
90% $3M

MAX LOAN-TO-COST (LTC) STANDARD LOAN MAX

Regulatory & Compliance Considerations

As algorithms take on more decision-making weight, "Fair Lending Al" becomes critical. While commercial lending is less regulated than consumer
mortgage lending, the principles of the Equal Credit Opportunity Act (ECOA) still apply. Models must be rigorously tested for disparate impact to ensure

they do not discriminate against protected classes.

Explainability—the ability to articulate exactly why a model rejected a loan—is a non-negotiable requirement. "Black box" Al is a liability. Trans-Bay
Capital employs "glass box" models where every decision variable is traceable, auditable, and explainable to both regulators and investment

committees.

Building vs. Buying: Technology Strategy

Lenders face a classic dilemma: build proprietary tech or license existing platforms? The hybrid approach is winning—combining best-of-breed SaaS

tools with a proprietary data layer.

Build In-House  Total customization; IP ownership; competitive moat.  High cost; long time-to-market; technical debt Large institutional lenders >$5B
burden. AUM.
Buy (SaaS$) Immediate deployment; lower upfront cost; industry ~ Generic workflows; vendor dependency; limited Small-mid private lenders.
best practices. customization.
Hybrid (API- Best-of-breed flexibility; scalable; custom UX; Integration complexity; requires technical Growth-focused modern lenders
First) powerful backend. resources. (Trans-Bay).

The Trans-Bay Capital Advantage

QUINN takes the hybrid approach—custom-built on top of an API-first architecture with 7,000+ lender integrations. This allows us to move faster than

the institutions while maintaining a depth of data that pure tech startups cannot match.



The Road Ahead: 2026 and Beyond

Looking forward, we anticipate the rise of "Agentic Al"—autonomous software agents that can negotiate simple terms, order third-party reports, and
coordinate closings with title companies with minimal human intervention. The lender of the future will look less like a bank and more like a technology

company that happens to deploy capital.

Real-time decisioning will become the standard for qualified bridge borrowers, with sub-minute credit approvals. The "Capital Desk" of 2030 will be a

command center where human expertise is amplified 10x by machine intelligence.

[GAELCEIEN

Data is the New Collateral: The ability to analyze data is becoming as valuable as the underlying real estate asset itself.

Speed is Safety: Faster decisioning means less time exposure to market shifts during the underwriting phase.

The Hybrid Workforce Wins: The most successful firms will be those that effectively pair seasoned credit officers with powerful Al copilots.
QUINN Platform Advantage: 7,000+ lenders, 95% close rate, and 24-48h delivery create an unassailable execution advantage.

Al-Native Disruption: Tech-forward lenders will capture disproportionate market share by 2028.
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